
 
 
 
 
 
 
 
 
 

Lynn Seery, Instructor, 
for Industrial Strength 
eBay knows his stuff! 
 
Lynn is a Sinclair Profes-
sor, a Silver Level eBay 
Seller and an eBay Trad-
ing Assistant. 

The Advanced Integrated Manufacturing Center 

Only at the AIM Center… 
Can you find KOOL Classes to help  
beat the Summer Sizzle 
 
Looking to sharpen your sales technique?  
Find equipment on eBay?  Help with getting 
your products to market quicker? Cheaper? 
With less problems?  The AIM Center has 
just the class for you.    
 
Since 1993, the professional experts at the 
AIM Center have been helping manufactur-
ing companies all over the Miami Valley 
tackle the rigors of process reengineering, 
provide hands-on employee training and 
make complex product support require-
ments a reality. 
 

New AIM Center Business Classes 
To Register: Contact Susan Chudde 
at susan.chudde@sinclair.edu or (937) 
512-2007 
 

Industrial Strength eBay 
 
Monday, August 15th  8:30am to 4:30pm 
AIM Center/ Sinclair Building 13 
 
Price: $199 per student, includes materi-
als, lunch and parking. 
 
Got surplus equipment or looking for some-
thing hard to find?  Sinclair’s Lynn Seery is 
teaching this unique class on how to buy or 
sell anything using the power of eBay. 
 
Lynn is a Silver Level Seller and an eBay 
Trading Assistant who can show you how to 
buy or sell anything from drill presses to 

computers to office equipment.  Get on the 
fun and profitable eBay bandwagon. 

Only at the AIM Center...KOOL Summertime Classes 
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Only at the AIM Center can you find classes to 
help your business grow! 

Coming in September 
Design for Six Sigma 

 
Three Fridays / September 16th, 

23rd, and 30th 

Sales for the Engineer 
 
Wednesday, August 24th  8:30am to 
4:30pm 
AIM Center / Sinclair Building 13 
 
Price:  $597 per student, includes materi-
als, lunch and parking. 
 
During this one day class, you will learn how 
to prevent your customers from shopping 
your quotes; how to shorten your sales cy-
cle; how to increase profits and much, much 
more. 
 
Sales instructor Bob Chapman knows the 
challenges engineers and technical person-
nel struggle with while making a sale.  He 
can show you how to win sales for your com-
pany and make lifelong customers. 
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Itching to take a new machine  
for a spin?  

 Have a prototype that needs  
to be built?  

Want to increase production without 
adding more equipment? 

 
The AIM Center’s got you covered!  

 
Whether it is equipment, lab or facility space, quality control testing, prototyping 
and/or short term production, or just to try out a new machine, the AIM Center 
has it here waiting for you. 

 
Just to name a few of the high precision machines waiting for their test drive: 

The motors are revved up!  Contact David Dilley today at  
(937) 512-2422! 

Only at the AIM Center… Test Drive the Best!  

Deckel Maho 50  
Evolution Machine 

Agie Classic 2 Wire  
EDM Machine 

Cincinnati Milacron VS  
Injection Molding Machine 

Mitutoyo Bright 504 Coordinate 
Measuring Machine 

G & L 1808-M DCC Coordinate 
Measuring Machine 

Quantum H1410 Horizontal 
Machining Center 


